LEVERAGING LINKEDIN WITH Al TOOLS

Professional Certificate: Linkedln Optimization with Al

Course Code: M030/25

Duration: 16 Hours

Delivery Format: Hybrid

Target Audience:

Corporate Professionals

Executives Sales & Business Development Teams
Entrepreneurs & Startups

Trainers & Coaches

Industry Professionals (IT & Non-IT)

Students & Job Seekers

Program Outcomes:

Upon completion of this program, participants will be able to:

Enhance LinkedIn profiles using Al tools for improved visibility and personal
branding.

Apply Al-driven strategies to expand their network and boost engagement.
Utilize Al for business development, sales, and operational efficiency on
LinkedIn.

Generate compelling content, establish thought leadership, and analyze

performance with Al-powered insights.
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Detailed Syllabus
Module 1: Introduction to LinkedIin and Al Tools

Outcome: Participants will gain a foundational understanding of LinkedIn's core
functionalities and the potential applications of Al tools for enhancing their presence
and activities on the platform.
Topics:

e Understanding LinkedIn

e Introduction to Al Tools
Activities:

o Overview and navigation of the LinkedIn interface.

« Discussion on the benefits of using Al tools for LinkedIn.
Assessments:

o Short quiz on basic LinkedIn features and Al tool categories.

e Informal check for understanding through Q&A.

Module 2: Building a Strong LinkedIn Profile with Al

Outcome: Participants will be able to leverage Al tools to optimize their LinkedIn
profiles for increased visibility and impact, including the use of Al for visual content
enhancement.
Topics:
o Profile Optimization with Al
o Visual Content and Al
Activities:
« Hands-on exercises using Al tools to improve profile elements (headline,
summary, experience).
e Exploring Al tools for creating or enhancing profile visuals (profile picture,
banner).
Assessments:
« Evaluation of participants' LinkedIn profiles based on optimization techniques
discussed.

« Optional: Sharing and peer review of profile updates.



Module 3: Networking and Engagement Strategies

Outcome: Participants will learn and apply Al-driven strategies to expand their
professional network and enhance engagement with their connections and target
audience.
Topics:
e Al-Enhanced Networking
« Engagement Tactics
Activities:
« Demonstration of Al tools for identifying and connecting with relevant
professionals.
« Discussion on Al-powered insights for optimizing engagement (best times to
post, content that resonates).
Assessments:
« Participants' documented plan for leveraging Al in their networking efforts.

e Analysis of example engagement strategies enhanced by Al.

Module 4: Business Optimization

Outcome: Participants will understand how Al tools on LinkedIn can be utilized for
business development activities and to streamline certain business operations.
Topics:
e Al for Business Development
o Al for Business Operations
Activities:
« Exploring Al tools for lead generation and market research on LinkedIn.
« Discussing potential applications of Al for business operations (e.g., content
scheduling, automation).
Assessments:
o Participants' outline of potential Al applications for their business development
or operations.

o Case study analysis of successful Al implementation for business on LinkedIn.



Module 5: Content Creation, Thought Leadership, and Analytics

Outcome: Participants will be equipped to use Al tools to generate engaging
content, establish themselves as thought leaders, and analyze their LinkedIn
performance for continuous improvement.
Topics:

o Creating Compelling Content with Al

e Measuring Success and Continuous Improvement
Activities:

o Hands-on sessions using Al tools to generate content ideas and drafts for

different formats (posts, articles).

« Discussion on strategies for building thought leadership on LinkedIn.
Assessments:

o Creation of sample Al-assisted LinkedIn content.

« Brief analysis of example LinkedIn analytics and suggestions for improvement

based on Al insights.



